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PUBLISHER'S NOTE 


* We are glad to place into the hands of our valued readers 
“The Teaching of Commerce. There is very limited scope for this 
book, as "Very few Commerce Graduates go in for Teachers” 
Training i. e. L. T., B. T., B. Ed., yet. Some of them who have 
preferred to become pupil-teachers wanted such a: book and we 
have, in deference to their wishes brought it out. 


The book deals with principles and methods of teaching 
Commerce to the Students of higher secondary classes in a 


scientific manner. The method of preparing a successful lesson- 
plan has also been given and at the end of the book there are 
lesson plans to illustrate this method. 


The book, at the demand of our readers has been written in 
question-answer form, yet the subject-matter is perfectly upto-date 
and conforms to the standard of teaching. 


The author and the publishers are grateful to the authors 
from whose works help has been taken in preparing the manus- 
cript of the book. : 

à Suggestions for the improvement of the book are welcome and 
shall be gratefully acknowledged. 


Prakashan Kendra 
New Buildings 
Aminabad, Lucknow, ' 
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3 CHAPTER Í “an: i 
COMMERCE, ITS DEFINITION AND SCOPE 
OF STUDY 


O. Whatdo you mean by Commerce ? What is its 
scope of study ? 
Or 
Write a short essay on the definition and scope of 
the study of Commerce ? 

Ans. Commerce.—This is an age of specialization where 
the entire field of knowledge has been divided into different com- 
partments. Gommerce is that branch of knowledge that deals with 
business, trade and other allied activities, "The word “Commerce” 
has a wide connotation, İt includes different activities such as 
production, distribution, etc. İt is worthwhile to distinguish bet- 
ween business and commerce. Business comparatively connotes 
narrower scope. It deals with sale and purchase of certain commo- 
dities. In other words, we may say that business or trade is a part 
of commerce. 

Significance of Commerce.—Commerce has a significant 

lace in modern life and civilization. In fact, it has contributed 
a lot towards the development of the modern civilization. This is 
an era of trade and commerce, which has transcended the barriers 


of land and race. 

Scope of the study of Commerce.—We have already seen 
that Commerce has a wide connotation. Tt is, in fact, a name for 
different activities. For the convenience of study, it may be 
divided under the following heads :— 

(1) Forms of business organisations. 

(2) Commercial activities. 

(3) Basic commercial institutions, 

(4) Day-to-day and practical activities of Commerce. 

(5) Other activities having bearing on commerce or havi 

i ith C erce ng 
relation with Comm t 
Let us try to study about each of them a bit in detail. 


Forms of business organisations.—Commerce is conduc- 
ted by different individuals and different organisaticns. In fact 
? 
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commercial activities depend upon several fact 


ors—geographical, 
availability of capital and such other things. "There are different 
typés oftrade, such as import, export, etc, All these things 


cannot be studied under one head or one organisation, There are 
different organisations for all these activities and so it is natural to 
study them separately. All these organisations and activities are 
guided by the knowledge of commerce, 


In the beginning, certain trades are started by certain indivi- 
duals. Then, those individuals grow into limited companies. Later 
on, certain monopolies are established. 


Apart from these types of trades, in day-to-day life, we see that 
there is one retail sale and wholesale, There are middle men who 
conduct many of these trades and business activities. All these 
factors fall within the scope of the study of commerce. 


Commercial activities.—These activities may also be classi- 
fied under the following two types :— 
. (a) Main and subsidiary. 
ties pertaining to sale and purck 


—Under the main activities, activi- 
very important activities, No 


lase are taken up. In fact, these are 
e businessman can conduct his business 
without resorting to sale and purchase. While selling a thing or 
purchasing a thing, he has to take recourse to credit. Then, sale 
and purchase of credit are not limited to a local area, They 
Eo beyond the limits of locality and nation. These activities are 
ound even in international field, 

What is true of s 


are organised for 


ale is also true of purchase. Different activities 
different t 


the promotion of the sale. Then, there are 
ypes of purchases, 


such as Hi d 
Payment, Cash RIO uch as Higher Purchase, Deferre 


n sale and Return etc. All these activi- 
€ scope of the study of commerce. 
All such a 


purchase are called 

, I dn about sales and purchase, market 
rol, despatc, "tisement is an impor- 

tant part of this category cf nace: Advertise P 


Basic com 
merce have aeq 
tions have co 
activities, Co 


— Today trade and com- 
i ensions. Several organisa- 
me into being in order to assist these commercial 


from one 
himself to 

He has, therefore, to take help from 

(id 1 anspo 

agencies h, sport agencies, "Today several transport com 


c panies and 
me into being that carry goods from one place to 
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the other. Goods are carried by trucks, railways, ships and some- 
times even aeroplanes. 


Nationalisation of transport companies and agencies.— 
"Today, with the growth of socialism, several countries have taken 
to nationalisation and control of the commercial activities by the 
society. All India Radio and Railways are examples of nationali- 
zations, 


Apart from the transport agencies, there are stock exchanges 
and produce exchanges. These agencies try to help the business 
in field of shares and marketing of products. There are several 
types of such agencies, in accordance of different goods and com- 
modities, 


Agencies and agents.—With the growth and expansion in 
the dimensions of commerce and trade, it is not possible for the 
businessmen to undertake all the activities at different places, He, 
therefore, does the principal work and asks his other helpers to 
undertake commercial activities at different places. Agency System 
and Agents are an important institution in this regard. Then, there 
are Trade Associations Merchantile Agencies, Chambers of Com- 
merce, banks, insurance companies etc., that are the basic institu- 
tions of commerce, They preserve and promote commerce in 
different ways. 

Day-to-day and practical activities of commerce.—This 
is in fact, nothing but the office work that controls the activities of 
commerce and business. No business activity can be run unless 
there is proper secretarial arrangement and efficient correspondence. 
Firms have to exchange letters and correspondence in order to 
have proper control over the business. When the business grows 
large, even the Secretariat work is divided into different depart- 
ments, each department dealing with one activity, such as routine 
work, cash stores, advertisement. In big business concerns, such 
division of work is invariably seen. Each department is under 
the charge of some responsible individual and all such individuals 
are under the charge of one single head. 


In order to promote the activities of commerce, quotations are 
invited and sent, stores are issued, reminders are sent to realise 
the dues and offers are made. All this is done through correspon- 
dence, which is called the life blood of commerce. 


With the contribution of the scientific inventions, certain 
devices that save human labour haye been introduced. Type- 
writers, calculating machines, computors, billing machines, etc., 
are such aids. They also form the part of the office and practical 
aspect of the commerce, Printing Press is also a helping agency 


in this regard. 
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In the office of every concern or commercial concern, sea 
n 
` types of books, such as cash book, order book, accounts books, 


ales registers etc., are maintained. They all form a part of the 
E 
study of the commerce, 


"Today companies are growing into limited concerns that have 
share-holders and other persons connected 
Record has to be kept about the different 
panies, so that no irregularity may cause T 
modern set-up, Government has a control over the business, Clom- 
mercial concerns have, therefore, to keep a regular correspondence 
with Government and its other agencies, Income-tax is an 
integral part of the commerical activitics, This aspect is dealt 
with by the office only. 


with the activities. 
activities of the com- 
loss to business, In the 


Other activities of commerce.— lico; i 
tant part in commerce. Several theories in Economics are em- 
ployed in practical shape in commerce. All the activities that relate 
to these things also fall under the scope of the study of commerce. 
Theory of Employment and Interest, State Gontrol over Business 
and commercial activities, Public Finances, etc., are also studied 
under Commerce. Planning of th 


€ business, production and 
sale is also a part of the study of commerce. Commercial Law 


and its different activities also form the study of the subject of 
Commerce. In short, we may say that the scope of commerce is 
wide and varied. It deals with several activities of commerce 
that we observe in day-to-day life, 


nomics plays an impor- 


POINTS FOR REVISION 


, l. Commerce is an integral p 
Includes trade and other allied a 


2. Commerce is a wi 
and activi 


art of modern civilization, It 
ctivities, 


n de term that includes several branches 
ties pertaining to trade and co 


mmerce, 

3; Commerce iş a wide term aş compared to business or 
trade, 

4. . The Subject matter or the Sco 
be divided into 


pe of study of commerce may 
the following five heads :— 


(a) Forms of business or 
(b) Commercial activities, 
(c) Basic commercial institution. 


(4) Day-to-day and practica] activities of commerce. 
(c) Other activities having bearing on commerce or having 
relation with commerce, 


Sanisations, 
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CHAPTER İl 


a 
AIMS AND VALUE OF THE TEACHING OF 
i COMMERCE E 
d Or 


| IMPORTANCE OF COMMERCE AS A SUBJECT 
OF CURRICULUM 


Q. Describe briefly the aims and value of Commerce ? 
Or ç 


What are the causes that have provided an impor. 
tant place to commerce in the school curriculum ? 


Ans. Need for teaching commerce.—Today social life is 
based on commercial activities. İt is not possible to have the 
smooth working of the society unless the commerce is there. In 
fact, commerce has brought about the civilization of mankind. 
It is through commerce that we are able to do many things in life. 
Production, its distribution and supply of goods, is the result of 
commerce, İt is through commerce only that co-ordination 
between different trades and production activities is possible. 
Therefore, it is essential that the teaching of commerce should be 
done. Without the teaching of this subject, it shall not be possible 
to have the proper working of the society. 


Gains of the teaching of commerce.—The teaching of 
commerce brings about the following gains, Itis on account of 
these gains that it has been given a place in the school curriculum. 


1. Development of human civilization.—Through com- 
human civilization has developed. Raw material is 
converted into finished goods only through commerce. Countries 
that have raw material, sell it to the countries that manufacture 

oods from that raw material, Thus, there is an inter-dependence 
"of countries and greater get-together. All this brings about the 
"development of human civilization, 


2. Proper distribution.—It is through commerce that pro- 
e er distribution of finished goods and raw materials, cereals, etc, is 
ossible. The organisation of the trade brings all this "abont 

4 ‘Trade may be conducted by private individuals and the St te 
itself. It is through commerce that we are able to get thin x 
India that are manufactured in Europe, America or other forse 


countries. 


merce, 


aed 
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3. Development of internationalism.—This is an age of 
world civilization. Barriers between different countries of the 
world are being broken. This is good for human race and world 
peace. Commerce makes a valuable contribution in this direc- 
tion. Through commerce, it is possible to conduct trade on inter- 
national pattern or level. The things produced in one country 
are transported to another country, because the other country 
needs them. In India we find a practical example of all this. 
Today India is faced with the deficit of foodgrains and we are 
getting them on commercial basis from countries of America, 
Australia, Canada, etc. This has definitely strengthened the spirit 
of internationalism, 


1. Encouragement to new inventions. 
merce, peo 


the mother 
and other ci 


—Through .com- 
ple are encouraged to make new things. Necessity is 


of invention and that necessity is created by commerce 
ommercial activities, 


5. Transfer of means of development. —' 


Today we find 
that certain countries of t 


he world are developed while the others 
are still developing. "Through commerce, it is possible to transfer 


and transport the means and agencies through which the develop- 
ment is possible, Egypt was rich in oil resources, but it was not 
rich in the process of refinement of oil and other activities, Russia 


came to her help in this regard. It was an example of such an 
activity, 


6. Possibilit 
culties.--Internat 
Through this, it i 
may be in difficul 
natural calamity, 


y to save people and countries from diffi- 
ional commerce is a developed form of commerce. 
s possible to save the People of a country, that 
ty due to earthquake, brought or some other 
India at present is getting that type of help. 


emu , Expansion and utilisation of new inventions.—New 
Inventions or new things are not complete in themselves. "They 
need to be spread and propagated. This can be done only through 
commerce and trade, 


9. Brin. : 
ES about the devel, ciety.— l'hrough 
commerce, it iş xun CO y x 


š possible to bring about the development of the 

oe society. In olden days, there was slavery. That was done 

ay With. Feudalism also came to an end. All this happened 
rce and its development. 


e world, such 


as Java, Sumatra, United 
a, Cuba, etc, 


could grow and develop 
rce, Without commerce, 
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9. Influences politics and political activities.—Today 
commerce has influenced politics as well. "The means of produc- 
tion are controlled by commerce and so it is natural for 
it to influence politics. If commerce is run on healthy 
lines, the politics is also run on healthy lines. But, if 
commerce goes in wrong direction, the money is bound to influence 
politics in a way that shall have disastrous effect on the society. 


10. Develops healthy competition.—In commerce, there is 
an element of competition. İt is due to this competition that 
several nevv things come to market. This ultimately brings about 
the development of human civilization and society. 


On account of the factors enumerated above, commerce has 
been given an important place in the school curriculum. "These 
factors influence education and ultimately the society. 


Aims and objects of the teaching of commerce.—No 
subject can be taught successfully without having clear aims and 
objects before it. ‘These aims and objects are the guiding source 
of the study. They are determined in conformity with the require- 
ments of the society and the psycho-physical requirements of the 
educands. Given below are certain aims and objects that deter- 
mine the teaching of commerce. 


1. To develop general efficiency in the students.— Through 
the teaching of commerce, itis possible to develop the general 
efficiency of the students, "They gain some practical experience in 
life and are able to know about the methods of keeping accounts 
and having proper control over the income and expenditure. This 
ultimately helps them to acquire proper economic attitude in life. 


2. Economic efficiency.—Through the teaching of com- 
merce, it is possible to help the young boys and girls acquire eco- 
nomic efficiency. They acquire competence to earn their liveli- 
hood by going in for the jobs of commercial advisers, accountants, 
treasurers, etc. They are also able to go in for other jobs that suit 


their talents. 


3. To develop the habit of honesty and thriftiness.— 
Commerce provides us with the knowledge about the proper use 
of money. İt also imparts knowledge about the results that are 
caused due to improper use of money. This knowledge helps the 
young men to acquire the habit of honesty and thriftiness. 


4. Development of social qualities like tolerance, social 
service, humility, perseverance etc.—We normally see that 
several people crowd round a single shop keeper yet he does not 
lose patience. | He also tries to be courteous to all because he 
knows that this business depends on their coming to the shop. This 
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is true about other aspects of commerce as well. Tn big commer- 
cial concerns, this need is seen on a larger pattern, In short, we 
may say that the knowledge of commerce is helpful in the develop- 


ment of qualities like tolerance, perseverance, social service, 
humility, courtesy, etc. 


5. Knowledge about organisation of trade and com- 


merce.— Students of today are the citizens of tomorrow. They 
have to enter into life, Many of them may take up trade and 
business. The knowledge of commerce provides them with an 


insight into the organisation and the working of business and 
commerce, 


6. Knowledge of practical working of theoretical know- 
ledge of commerce,—Commerce is not only a theoretical subject. 
It has a practical aspect as well, Even while teaching theory, 
certain illustrations from practical life are also quoted and 
brought before the students, All this helps them to have a view of 
the practical working of the theoretical knowledge of commerce, 


In the sale and purchase of goods, the elemen 
plays an important role. This theoretical knowledge can be very 
well illustrated with the help of the examples from the market. 
The causes of the rise in prices may also be explained with the 
help of the examples from the market, These things would 
provide a practical knowledge to the students 


7. Knowledge about successful living.— 
has to build a home, marry and have children 
family. In all these activities, eco. 
The head of the fa 
proper manner, 
Through the kno 


t of competition 


Every student 
and maintain a 
nomy playsan important part, 
mily has to earn and spend the money in a 
30 that the needs of the life may be fulfilled. 
wledge of commerce, it is possible for the citizens 
Of tomorrow to acquire proper understanding of the budget and 
implications of organising expenditure according to income. 
Successful living is sometimes disturbed due to economic imbalan- 
ces. The knowledge of commerce is helpful in eradicating such 
disturbances, 


. 8. Development of a realistic attitude towards life,— 
Life is not a bed of roses, neither it is a bed of thorns. İt is some- 


thing in between the two. Human efforts may make it like that, 
sac Socio-economic conditions also in i 

€, The citizens of tomorrow have to be made aware of all these 
hings, so that they may be able to acquire a realistic attitude 
towards life and do things in a Proper manner, 

development of the 
of the country owe a 
y of the motherland has 


-— We as citizens 
onomic Prosperit 
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also to be brought about. The knowledge of commerce is helpful 
inthis direction. Patriotic citizens can bring about economic 
development through the knowledge of the society. 


2 10. Development and encouragement to the ideals of 
internationalism and world brotherhood.—Commerce, as 
already stated, has transcended the barriers of nationality and 
land. It has now come to realise that no country is self-sufficient. 
Citizens of a country use things manufactured in other countries. 
Such a realisation helps the development of the international 
outlook and world brotherhood. 


POINTS FOR REVISION 
. l. Commerce today occupies an important place in our 
Society. It has, therefore, been given a place in the school 
curriculum, 
2. No subject can be taught without specific aims and objects. 
"These aims and objects are determined in accordance with the 


aims and objects of the society and the psycho-physical require- 
ments of the educands. 


3. Given below are the advantages or the gains of the teach- 
ing of commerce that have led to its being given a significant place 
in the school curriculum :— 

(a) Development of human civilization. 
(b) Proper distribution. 
(c) Development of internationalism. 
(d) Encouragement to new inventions. 
(c) Transfer of means of development. 
(f) Possibility to save people and countries from difficulties, 
(g) Expansion and utilisation of new inventions. 
(h) Brings about the development of society. 
(i) Influences politics and political activities, 
(j) Develops healthy competition. 
4. The teaching of commerce is guided by the aims and 
objects enumerated below :— 
(a) To develop general efficiency in the students, 
(b) Economic efficiency. 
(c) To develop the habit of honesty and thriftiness, 
(d) Development of ‘Social qualities like tolerance 
service, humility, perseverance, etc. ; 


(e) Knowledge about organisation of trade and commerce 


social 
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t ( fi ) Knowledge of practical working of theoretical knowledge 


_ of commerce, 
(g) Knowledge about successful living. «b 
(h) Development of a realistic attitude towards life. 


(i) Assistance in the economic development of the oluna 
and the society, 


(7) Development and encouragement to the ideals of inter- 
nationalism and vvorld brotherhood. 


CHAPTER İlİ 


DISADVANTAGES OR DEMERITS OF THE 
TEACHING OF COMMERCE 


O.' Describe briefly the demerits and the difficulties 
of the teaching of commerce ? 
Or 
“It is not all gainful to have Commerce as a school 
subject.” Discuss this statement. 


Ans. Teaching of Commerce and disadvantages.— 
This is true that commerce has several advantages and, therefore, 
its teaching is helpful to individual as wellas the society. On the 
other hand, it cannot be denied that it has certain disadvantages. 
"These disadvantages have crept into its teaching as well. In the 
following lines, an attempt has been made to assess the disadvant- 
ages of the teaching of commerce. ' 


Development of colonialism and imperialism.—When 
there is keen competition, within a particular country, the 
competitors try to find out new markets elsewhere. These markets 
are sometimes politically captured as well. On account of the 
desire to find new market abroad, Britain, France and other 
industrially developed countries captured new colonies, India 
fell into the clutches of Britain only because England wanted a 
market for her finished goods and carry away the raw material, 
Thus, the development of colonialism and imperialism is an 
off-shoot of the development of commerce, 


Encourages war.—Sometimes the competitors in the field 
of commerce take to the arms in order to establish their supremacy 
and establish new markets. The war that is being fought in 
Vietnam is a result, to a very great extent, of the disadvantages 
ofcommerce. The last two world wars were fought more on 
account of commercial reasons than on account of Political 


reasons, 


Competition and its evil effects.—Competition is an 
healthy element of commerce and business. It has certain evil 
effects as well when certain unhealty elements creep in, When 
competitors indulge in unncessary competition and sell things at 
very low prices, this sometimes brings about destruction to both, ” 
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Evil effects of biddings. —Due to commerce, stock Ed 
have come into existence. Their biddings go on. When the 
calculation fails, several millionaires are converted into paupers. 
This is an unhealthy practice of the world of commerce. 


Concealing Income-tax, —Through the knowledge of Com- 
merce and the Working of Income-tax and other departments, 
that deal with commerce, businessmen develop the tendency of 
concealing the Income Tax. Through their knowledge of 


commerce, they are able to manipulate the books and the entries 
therein, 


Development of monopolies,—Commerce has brought 
about monopolistic control over certain trades and business, This 
monopolistic control has its own evil effect. It not only kills 
smaller competitors but also gives an opportunity to the mono- 


polizer to fix prices according to his whims. This is very much 
seen in our own country. 


Trade cycles. —Due to the developme: 
cycles have come into being, Due 
in natural course ; unemployment, economic depression, and such 
other things. Due to the economic depression, several countries 
have to face the consequences of unemployment. In 1929, stock 
exchange of New York created economic depression, which. had 
its effect on the whole of the world. World War II of 1939 was 
very much influenced by it, 


nt of commerce, trade 
to these trade eycles, there iş, 


Creation of classes and exploitation. Development of 
commerce has created different classes, the class of the rich 
people, the middle class and the class of the workers. These 
classes have conflicting interests. The class that has a Superior 
position exploits the inferior classes. This spreads the element of 
hatred in the Society. 


Exploitation is inhumane and unpardonable, but it is 


an essential part of commerce under the capitalistic system of 
society, 


. Mechanical outlook.— Due to machines, human-beings lose 
identity, Industrialisation brings about, in its way, a mechanical 
outlook, This mechanical outlook shatters the values of morality, 
Chat is why we find that with the development of industrializa- 


tion, moral standards also undergo a change. Due to mechaniza- 
tion, unemployment also Sets in. Such a thing is bad for the 
countries that have dense population, 

Clerical mentality.—Sometimes the teaching of commerce 
develops à clerical men: 


tality in the people who study this subject. 


ce 
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They lose faith in human values and are more concerned with the 
papers and the books. This is harmful for human civilization, 


T Lack of practical knowledge.—In commerce, there is very 
little scope for practical knowledge. People who take to the 
commerce mostly do not go in for field work or do not see by 
themselves the working of the life in society. This has sometimes 
an evil effect on the society and its development. 

Defective educational system.—The teaching of commerce 
sometimes brings about defective system of education. It is a new 
and a growing subject. Its utility has not been determined as yet. 
Its system of study has not been perfectly determined. Many of 
the evils are caused due to this defective system of education, 
However, what is needed is the proper organisation of the 
teaching of commerce, so that the main aims of the teaching of 
this subject may be achieved. 


POINTS FOR REVISION 


1, The teaching of commerce has certain disadvantages as 
well. 
2. Disadvantages of the teaching of commerce are enumera- 
ted below :— 
(a) It has brought about the development of imperialism 
and colonialism. 
(b) It has also brought the element of war. 
(c) Unhealthy competition has dangerous effects. 
(4) Biddings and desire for hot money have evil effect. 


(e) Due to commerce, monopolistic tendency has grown in 
the field of trade. 

(f) Trade cycles in the natural course bring about 
economic depression and consequent unemploy- 
ment. 


(g) Division of society into different classes, class conflict 
exploitation, etc. are brought about by commerce ; 


(h) It brings about industrialization, which changes moral 
values. 


(i) It is responsible for the growth of the cle: 
and inhumane attitudes. 


(j) There is dearth of practical knowledge in commerce 


(k) The defective system of education of 
Qi t c i 
responsible of many of the evils. What B nodis 
š edis 


the proper organisation of x 
f the i f 
; teaching o Com- 


) 


rical outlook 


CHAPTER ] V 


METHODS OF THE TEACHING OF 
COMMERCE 


Q. Describe briefly the methods of the teaching of 
commerce ? 


Or 
What are the different methods of the teaching of 


commerce ? 


o-physical requirements of the students, 

i i nditions, etc. It is, 
in fact, the bridge that connects the subject matter and the 
e engineer to construct 


Method of the teaching of Commerce, Commerce is a 
subject that has different branches and departments. There is 
a lot of practical work to be done while teachi 
The method of the teaching of commerce, therefi 
subject to subject. Let us now take each branch of commerce 
and talk about its method of teaching. 


Book Keeping and its method of teaching, 
of commerce has more of the 


It has the element of Mathem 


—This subject 
practical work in it than theory. 
atics in it. 

VVhile teaching the theoretical portion of the subject, the 
teacher may adopt the lecture method or the question-answer 
method and the 


Proceed to practical work, The practical 
work May be taker 


1 up through project thod or some such 
other method, : 2511 :metho 
Book Keepin is of two - dian system of 
Book Keeping and (b) Forei s Bes. (a) Indian sy 


Foreign system of Book Keeping. 
f Book Keeping, there is the Double Entry 


to give practical trainin ini 
g.—After ex laining the 
a Knowledge, the students should be given T s training 
They should be asked to make entries in the 
rengthen their knowledge, 


METHODS OF THE TEACHING OF COMMERCE 15 


Teaching of Accountancy.— his subject hasa lot of element 
of Mathematics init, In the beginning, the students should be 
acquainted with the theories of Accountancy. This may be done 


through Deductive Method. Then, they should be asked to do 
the practical work. 


Demonstration and Black-board  work.—Accountancy 
cannot be taught without giving proper demonstration and direc- 
tion in the practical work. Itshould be done with the help of the 
black-board. The teacher should show to the students different 
types of books such as ledger, cash book, accounts book, etc. and 
then he should demonstrate their entries on the black-board. 
After it has been demonstrated, they should be given some 
practical training. 


Correction.—Correction work is very important in the 
teaching of accountancy. It is like Mathematics where correction 
work has to be done regularly and systematically. The teacher 
would, through questions, revise the subject taught. 


Practice.—In the teaching of Accountancy, practice occupies 
an important place. Without practice, the knowledge shall not 
be strengthened, Students should be given home task. In the 
class room also, they should be asked to do practical exercises 
of Accountancy. 


Correspondence.— Correspondence or letter writing is an 
integral part of commerce. Many of the things in commerce are 
settled through letters. These letters are permanent documents 
that keep things in record. 


Teaching of letter writing or correspondence.— The 
students have to be taught about letter writing. Demonstration 
method should be employed in teaching letter writing to the 
students, The teacher should, with the help of the black-board, 
present before the students the proforma and the methods of 
writing of different types of letters, He should explain to them 
what things are to be mentioned and the places on which they are 
to be mentioned. i 


Beginning and the end of the letter is quite important, andit 
should be explained to the students properly. 


The language and the content material —Busi 
have a peculiar form. The language is socked in SOUND i ə 
are certain set phrases as well. But if these set phrases 15 ti ere 
to be used, for all time to come, they shall grow stereot Hü 
they shall fail to have any psychological impact. Tt is əə ead 
advisable to introduce the element of originality in these Bed = 
hy. 
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Practice and correction work.—The teacher of commerce 
should give a good deal of practical Practice to the students in 
letter writing. Mistakes should be corrected. Stress should be 
laid on the language and its form. 


Shorthand and typevvriting. —These are 
which things are written out quickly and in 
"These two subjects have more or practical 
theory. 


the devices through 
neat and clean form, 
Work in them than 


In the beginning, the teacher. should explain the theories of 


these branches of commerce and then he should give them 
practical work. 


Corelation between letter writing and shorthand and 
typewriting.—The teaching of letter writing should be corelated 
with Shorthand and typewriting. After giving practice in letter 


writing, the students should be given the dictation and they should 
be asked to type them out, 


Realistic approach. The teaching ofthe letter writing as 
well as typewriting and Shorthand should have a realistic approach. 
In typewriting and Shorthand, it is the Speed that matters. The 
students should be given opportunity to develop their speed. 


Despatch of letters.—The despatch of letters involves folding, 
putting them in the envelops, writing address and pasting stamps 
etc, All these things should be systematically done. If the letter 
is not properly folded, it would be difficult to accommodate it in 
the envelop, Ifthe letter has not been properly placed in the 
envelop, it shall be difficult for the party receiving it to open it 
and read it. It means that the letter should be properly folded 
and placed in the envelop. The stamp should be affixed on the 
left hand side. The flap of the envelop should be folded properly. 
It should not be glued too much, 

The teacher should 


also explain the method of vvriting the 
address correctly, 


Practical exercises.—Stud 
letters with the definite comm 
check them, T| 
letter Writing in 


ents should be encouraged to write 
ercial purpose and the teacher should 
hey may also be asked to do certain exercises in 
the class, 


Filing. “This is a method of keeping the record of the letters; 


The teacher should present 

ask them to prepare certain 
Teachin, 

the teachi 
as mo 


Ë of Business Method. 
ng of several methods of de 
re than one subject in it, 


~ Business Method involves 
aling with people in business, 
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The teacher in the beginning should adopt the Analytical Method 
or the Method of Narration or Lecture Method to explain the theoretical 
portion. Then the practical aspect should be explained. 


Corelation with life.—Business Method has more of practical 
value than theoretical, The teacher should try to corelate the 
teaching of this subject with life. He should take examples from 
the life in which the students move. 


Use of Project Method or Problem Method.—For the 
teaching of Business Method, the project method of teaching or 
the problem method of teaching may be quite helpful. Problems 
and projects may be given to the students and they should be 
asked to solve them, This would provide them with an opportunity 
to do things independently, and also acquire practical knowledge. 


Practical work.—Business Method has a lot of practical work, 
such as opening of accounts in post offices and banks, filling in 
the railway forms, signing cheques, drafts, Hundis, etc. The 
students have also to be given anidea about the working of the 
banks and clearing houses. "The teacher should take his students 
for excursions and trip to these places and show their working to 
them. Demonstration Method can also be helpful in this regard. 


Teaching of Banking.— This is a subject which has more of 

a: practical value than the theoretical value. What is needed is 
the practical experience of the working of this branch of Com- 
merce. In short, Banking has theory as well as practice in it. 
Theoretical knowledge may be imparted through lecture method 
or question-answer method, but the knowledge of the practical 
aspect can be imparted only through practical work, The practi- 
tical work may be demonstrated in the class room or in the insti- 
tution where the teaching work is going on. Here the teacher has 
to take recourse to the demonstration method. After demonstra- 
tion method or demonstration, the students may be given some 
ractical work. Itis also possible to make them see things for 
themselves and other institutions, where this work is carried on. in 


its real form, 


Teaching 0 
lot of element o 


f Commercial Mathematics.—Commerce has a 
f Mathematics in it, Mathematics is, in fact, an 
king of Commerce. In spite of thi 
+ ral part of the working r SP o his 
M Rd T this subject is taught as an optional subject. Money 
yə Commercial Mathematics have to be taught in corelation, 
The same is true about Banking as well. 
“le teaching the Commercial Mathematics, the teacher should 
eei to lecture method and deductive method. The prac- 
S a portion may be taught with the help of the demonstration 
ci 
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C. 


Qao 


method: Teaching aids like black-board and ledger book, er 
may be employed. t 


Teaching of Commercial Geography. 
raphy plays an important role in the working of Commerce. Eco- 
nomic Geography and Commercial Geography influence several 
factors of Commerce. ` All these subjects have to be taught in 
corelation, While teaching Commercial Geography, all. the 
methods that are employed in the teaching of Geography as a 
subject, should be employed. The theoretical portion may be 
taught through lecture method, deductive method and the practi- 
cal portion may be taught through demonstration method, 


—Commercial Geog- 


In order to give the students an idea about the exact work of 
the Commercial Geography and its influence on Commerce, the 
students should be asked to draw maps, charts and such other 
things. Analytical Method and Synthetic Method may also be 


helpful in the teaching of this branch of Commerce, The samecis 
true about Economic Geography as well. 


While teaching Commerce, the basic fa 
in mind is that different branches should b, 
with each other. No branch of knowled 
pendently. "The method to be employed 
"circumstances that influence the teaching. 
that the best method would be that, which 
‘circumstances, 


ctor that is to be kept 
e taught in corelation 
ge can be taught inde- 
should depend upon the 
In short, it may be said 
is permissible under the 


POINTS FOR REVISION 


1. Method is an important aspect of the programme of edu- 
cation. It is a way of imparting knowledge in a scientific manner. 


. 2. Inthe teaching of. Commerce also, method Occupies an 
important place, 


3. Commerce has different branches and each branch can be 
taught by a method, which may not be applicable to the other 
"branches, 


4. The teaching of Book Kee 
cannot be done only t 


emonstration meth 
these branches have 
- Teachin, 
done through 
* Biven prope 


ping as well as Accountancy 
hrough lecture method or deductive method. 
od has also to be employed, because both 
practical aspect of life. 
g of Correspondence 
demonstration method 
T exercise and drill, 
- In the teaching of S} 
s th 
method, demonstration’ dE d 
: at is needed is the 


or Letter-Writing has to be 
- The students have also to 


and and Typewriting, lecture 
eductive method, all have to be 
realistic touch, l 
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7. Teaching of Letter-Writing, Business Correspondence, 
Shorthand and Typevvriting should be taught in corelation. 


8. Teaching of Business Method should be done through 
lecture method or analytical method. Along with it, the demons- 
tration method should also be employed. 


9. Teaching of Banking, Money, Commercial Arithmetic, 
Commercial Geography, Economic Geography, etc. has to be done 
through lecture method as well as demonstration method. 

10. 'The students have also to be given practical training in 
these branches. Unless, it is done, the knowledge imparted shall 
not be stable. 

ll. Teaching of the different branches of Commerce should 
be done in corelation. ) 
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CHAPTER V 


MATERIAL ATDS AND THE TEACHING OF 
COMMERCE 


Q. Describe briefly various material aids that are used 
in the teaching of Commerce ? 


Or 


What is the importance of the material aids in the 
teaching of Commerce ? Enumerate various aids that are 
used in the teaching of this subject, 


Ans. Significance of the material aids.—Today education 
has become child centred. The main object is to make the child 


learn. Subject Matter occupies a Secondary and a subsidiary 
place. The main object is to make the 


educands, keeping in view their psycho. 
aids help the presentation of the subj 


tive and, on the other, help the presentation of the abstract subject 
matter in the concrete form, 


of the material aids. Given 


different material aids that are employed in the teaching of 
Commerce, 


,  Text-books,— Tt is a mate 
ing. What is needed in regard to textbooks is that they should 


: Commerce are bi 
and diagrams etc. With these rn 
Subject matter more Concrete, 
CMM Cannot be the sole 
s € teaching of th; j 
the help of other aids and sisal 


nd to contain charts, graphs 
things, it is possible to make the 


device of the teaching ig 
€ct has also to be done wit 


e 
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Black-board and chalk.—In Commerce a lot of figure work 
has to be done. “This figure work has to be done by the teacher 
in order to demonstrate certain things before the students. 
The teacher has, therefore, to make use of the black-board. The 
black-board should be used not only for the figure work but also 
for drawing diagrams, outlines, sketches and the summary of the 
lesson taught. The black-board should be clean and placed at a 
place. that all the students may have a clear view of the things 
mentioned. and written on it. With the help of the black-board 
summary, the students should be made to revise the lesson taught 
and have recapitulation. 


Charts, maps, diagrams, etc.—In the teaching of Com- 
merce, several things have to be explained. This can be done 
with the help of the charts, diagrams, graphs, etc. These charts 
and diagrams should be of proper size and properly drawn. With 
their help, it is possible to make the students learn things 


properly. 

Ledgers, accounts books, cash books, etc.— There are the 
things that are employed in the practical work of Commerce. 
"They do not form either the traditional teaching aids or the new 
teaching aids, but they form an important part of the working of 

“the subject of Commerce and, therefore, they should be employed 
to explàin and demonstrate the principles and laws of the subject 


“of Commerce. 


Audovisual aids.—Modern educational researches have 
proved that if knowledge is imparted with the help of more than 
one sense organ, the experiences gained are more stable and they 
can be strengthened. Attempt is, therefore, made to make several 

¿sense organs, such as eyes, ears, hands, etc. work in combination 
while the process of education is going on. Tn order to achieve 
this object, audovisual aids have been introduced in the field of 
education. They include radio, cinema, films and film strips, 
tape recorders, gramophones and records, Epidiascope, film 
projector's etc. 

Audovisual aids and the teaching of Commerce.—Audo- 
visual aids are helpful in presenting the abstract subject matter 
in concrete form. Several principles of commerce can be demons- 
trated in their practical form with the help of these audovisual 
aids, such as films, film strips, radio etc. Teaching of commerce 
is, therefore, greatly benefited by the employment of audovisual 
aids. 

Radio.—It is possible to prepare a programm 
ing of ə through vidi crus Tuy be angel 1/5 
imparting the knowledge of the subjects like Economic Geography, 
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Money, Banking, etc. Through radio, only theoretical knowledge 
"may be explained. 4 


Films and film-strips.—Throu 
, demonstrate the practical working of certain abstract principles. 


Through films, it is possible to present in concrete form the 


abstract subject matter. Certain films may be specially made. for 
the purpose. 


gh them it is possible .to 


Film projectors.—It is a mechanical device through which 
the films are shown on the screens, In the commerce class room, 
it is possible to show certain films with the help of this aid, — : 


Epidiascope.—It is an improvised film projector. Through 
this aid, it is possible to show even pictures taken out of magazines 
etc. in large forms. Several pictures that appear in the magazines 


of commerce, may be taken out and shown with the help of the 
Epidiascope. 


Gramophone and records.— Through gramophone, records 
are played. "These records may deal with theoretical knowledge 


of the commerce. "Through gramophone, it is possible to explain 
the theory of the Shorthand and Typevvriter, h 


Television,—Through television, it is possible to see the 
working of the commercial concerns and institutions in far off 
places. On the one hand, we can hear the voice and, on the 
other, see the things as they are actually going on. This would 


‘help the students to have recreation as well as education at the 

same time, ! 2 
Pamphlets, magazines, etc.—They are helpful in providing 

up-to-date knowledge of the subject matter of Commerce, The 


teaching of commerce can, therefore, be made effective and 
interesting through all these aids. 


The main object of the teaching of commerce is to make the 


students successful businessmen and commercial people. These 
aids are very helpful in this job. 


POINTS FOR REVISION 


Material a 


! They make the t ids form an integal part of the educational system today. 


caching interesting and effective. 


Si The \tedchin ^ i 1 7 
g of Commerce is mad, nteresting and effective 

through th. eter Hd d - 
thence ae use of material aids, Many of the things of com- 


i € are abstract in nature 
£ With the help of the material aids, 


Material aids are Of three kinds :—. 
(a) Traditional aids, 


are clarified in a concrete form 


p? 
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(b) Modern or audovisual aids. 
(c) Specific material aids. 


4. In the teaching of Commerce, traditional aids, such as 
text-books, black-board, pictures, models, charts, etc. play an 
important part. Through them, several theories of the commerce 
may be made clear and effective. 

5. Modern material aids or audovisual aids, such as radio, 
film, tape recorder, etc. are also helpful in the teaching of com- 
merce, Subjects like typewriting, shorthand, may be demonstra- 
ted with the help of audovisual material aids. 

6. Tor the teaching of commerce, certain specific material aids, 
such as registers, files, etc. are also used. Through them, it is 
possible to demonstrate the working of certain subjects of 
Commerce. 


CHAPTER VI 


THE TEACHER OF COMMERCE 
Or 


THE IMPORTANCE OF THE TEACHER IN 
THE TEACHING OF COMMERCE 


Q. Describe briefly the importance of the teacher of 
commerce and the requisites that he should possess ? 


Or 
What is the place of teacher in the teaching of Com- 


merce? Describe briefly the qualities of a successful teacher 
of Commerce ? 


Ans. The place of the teacher.—In the process of educa- 
tion, the teacher occupies the pivotal position. It is around him 
that the whole programme of education revolves. It is he who 
teaches the children, The programmes of education shall remain 
meaningless unless the teacher can make it interesting. 


Teaching of Commerce and the teacher.—The place of the 
teacher of commerce is as significant as the teacher of any other 
subject. Commerce has a theoretical aspect as well asa practical 
aspect. The teacher of Commerce has to possess the added quali- 
fication of being able to do justice to the theoretical as well as 
practical aspects of the subject. The teacher of Commerce is 
expected to possess the qualities that the teachers of other subjects 


possess. In the following lines, an attempt has been made to 
enumerate those qualities. 


, 1. Pleasing and impressive personality.—The personality 
is not only the outward appearance, It means the manners and 
the way of life as well. The teacher should not have any physical 
defect. In his behaviour, he should be amiable and pleasing. 
He should not be a very non-serious type of person. His dress 
should be quite sober but properly tailored, A teacher, who puts 
on goddy clothes or has bodily defects, cannot impress his students. 
He shall have difficulty in maintaining discipline in the class. 


ur Up-to-date knowledge of the subject.—Every teacher 
ol au the up-to-date knowledge of the subject. This is 

ave E e teacher of commerce as well. He should not only 
the diffe 0 knowledge of only one particular branch but of 
stent branches of Commerce, Only then it shall be possible 
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for him to create interest in the students for the subject and to 


carry them vvith him. 


3. Studious and ever inquisitive about knowledge.—The 
teacher of commerce should be ever inquisitive to acquire know- 
ledge. Then only, it shall be possible for him to keep his know- 
ledge up-to-date, He should be studious and carry an heir of 
scholarship about him. This would create respect for him in the 
students and also interest in the subject. 


4. Practical knowledge and common sense.—No teacher 
can be successful in his job unless he has a Practical knowledge 
of the things and a strong common sense. Through these qualities 
it is possible for him to impress the students and to create interest 
in the subject. 


5. Must possess social and moral qualities.—The tea- 
cher has to contribute tovvards the development of the Society and 
so he should possess social qualities like co-operation, sympathy, 
capacity to work with other people etc. He has also to build the 
morals of his students. He should, therefore, possess the moral 
qualities. 


6. Qualities of leadership.—The teacher has to provide 
leadership to his students. Unless he has the qualities for it, he 
shall not be able to provide proper direction to his pupils, 
"This is true of the teacher of commerce as well. 


7. Knowledge of child psychology.— Today education is 
child-centred. Individual differences, interests, and aptitudes of 
the children have to be borne in mind while imparting education 
to them. Unless the teacher of commerce possesses the knowledge 
of child psychology, he shall not be able to have knowledge about 
these things and without this, it may not be possible for him to be 
a successful teacher. 


8. Trained and the knowledge of the methods of teach- 
ing. Today training or a diploma in teaching is considered to be 
10g: isite for proper discharge of the duties of a teacher, 
Through this training, it is possi le for him to acquire knowledge 
about Methodology or the scientific way of imparting education. 


9, Capacity to impart practical knowledge or training. — 

It is necessary for a teacher of Commerce to be able to do justice 

to the practical aspect of this subject. It is a subject that has the 

ractical aspect, which is quite important. In fact, the theore- 

ical knowledge of commerce has no value unless it is put into 

tic al practice. The students have, therefore, to be trained to do 
Prset work, The teacher of Commerce has to do it as well, 
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In short, it may be said that the teacher of Commerce has to 
possess all the qualifications that the teachers of other subjects 
possess. He has also to acquire knowledge about the use of 
” material aids. In the teaching of Commerce, material aids are 
very much put to use. The teacher of Commerce has, therefore, 


to possess the capacity to use them properly and in the interest of 
the subject. 


POINTS FOR REVISION 


1. Teacher occupies a pivotal position in the programme of educa- 
tion. He imparts education, 


2. In the teaching of Commerce also, the teacher occupies a 
significant. position. 
3. The teacher of Commerce has to possess the qualities that 


the teachers of other subjects are expected to possess. "They are 
given below :— 


(a) The teacher of Commerce should have a pleasing person- 
ality and sober outlook. 3 


(b) He should be of a studious temperament and Possess up- 
to-date knowledge of the subject. 

(6) The teacher of Commerce should possess social as well 
as moral qualities and qualities of leadership, so that 
he may provide proper direction to his pupils, 

(4) He should have inte 


rest in the subject and enthusiasm 
about the job, 


(e) The teacher of Commerce should haye the knovledge 
of the child psychology and knowledge about tle 


methods of teaching preferably he should be a 
trained teacher, 


(J). The teacher of Commerce should also have the capacity 
to handle the material aids that are employed in the 
teaching of the subject. "The teacher of Commerce 
should be capable of handling the practical aspect of 
the subject. On the one hand, he should himself. 
have the Capacity to attend to the practical aspect 
of the Commerce and, on the other, he should train 
the students to do it, 


4. In short it i 
should possess 2d 5 may be said that the teacher of Commerce 


5 € qualities and qualifications that the teachers 
Of other Subjects possess, i 
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š CHAPTER VII y Alina oe 
CORELATION OF COMMERCE WITH OTHER 
SUBJECTS 


O. Describe briefly the corelation of commerce with 
- other branches of knowledge ? 


Or 


*Today no subject can be taught without its 
corelation with other subjects." Discuss this statement in 
the light of the teaching of commerce and its corelation 
with other subjects. 


Ans. Significance of corelation in education :—Today 
corelation is considered to be an essential part of education. 
Education is related to certain aspects of life as well as knowledge 
and thus the experiences gained are strengthened. In fact, it is 
helpful in many respects. The principle of corelation is based on 
the psychological principle of association. If a particular thing 
is associated with several other things, the experiences gained are 
pretty well strengthened. The knowledge acquired is also stable 
so it is useful in future life. 


Corelation in teaching of commerce :—Teaching of 
commerce cannot be provided in isolation. In fact, commerce is 
a subject which has bearing on different aspects of life. as well as 
education. Commerce should, therefore, also be taught in core- 
lation with other subjects as well as life. Corelation of commerce 
may be of the following types :— 

(a) Commerce and corelation with life, 


(b) Commerce and its corelation with other branches of 
knowledge or other subjects. 


(c) Corelation between different branches of the subject of 
Commerce. B 


, Let us talk about them a bit in detail. 


Corelation of Commerce with life.—Today society has a 
lot to acquire from commerce. In fact, the dealings of the Society 
are conducted in form of commerce. The subject of commerce 
has, therefore, a lot of relationship with life. It is corelated not 
only with the individual life but also with the life of the society 
Not only individuals make purchases and sales of things, social 
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groups also do the same. The teaching of this subject has, there- 
fore, to be guided by these factors as well, 

Commerce and other subjects or corelation of commerce 
with other branches of knowledge.—Human knowledge has 
been divided into several categories. Two such major categories 
are :— 

(a) Natural sciences ; and 


(8) Social sciences. 


Natural sciences consist of. subjects like Physics, Chemistry, 
Mathematics, Botany, Zoology, etc. 


Social sciences incl 


ude History, Geography, Economics, Civics, 
Political Science, etc, 


Let us now examine the relationship of commerce with all these 
branches of knowledge, 
Corelation of commerce with natural sciences.—Com- 


merce takes a lot of help from natural Sciences, Several machines, 
such as typewriter, computors, etc., that are products of the 
natural sciences, help the working of th: 


i e commerce. Apart from 
this indirect help, commerce takes some direct help from the 


subjects like Physics, Chemistry, etc. Time and Motion study 
is possible only with the help of the Physics. Similarly, scientific 
management, rationalization, workshop arrangement etc, can be 


successfully done only with the help of the natural sciences, like 
Physics, Chemistry, etc. 


Commerce and Mathematics.—In commerce, a lot of figure 
work has to be done. Mathematics, which is the science of the 
figures and numbers, helps commerce a lot in this direction. 


Commerce and Statistics, 
Mathematics. Through 


commerce provides a lot of 
be said that relationship 


with social sciences.—All 
T owledge are corelated, In fact, they have a 
500 7 it is not possible to move without 

Commerce, which has to 
cannot discharge its feng 
different branches of socia 


do 
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sciences, In the following lines, an attempt has been made to 
examine this aspect of the commerce. 


Commerce and Economics.—These two subjects are, in 
fact, very closely interrelated. In practical aspect of commerce, 
it would be difficult to separate the two branches of knowledge. 
Several theories of Economics, such as Theory of Movement or 
Theory of Supply and Demand or Law of Diminishing Utility etc., 
have their practical value in the field of commerce only. 


Commerce is very much influenced by the trend of the 
budgets of the governmenis.—These budgets are based on the 
principle of Economics. 

If Economics provides certain bases to the commerce, com- 
merce also gives some material to Economics. It is on the basis 
of the data provided by commerce that several theories of Econo- 
mics are governed and changes are effected in them. The rela- 


tionship is, therefore, reciprocal and mutual. 
I 


Commerce and Geography.—Commerce draws a lot from 
the knowledge of Geography. Certain commercial activities can 
be conducted only on the basis of of geographical conditions. A 
particular business may be established at a place where geographi- 
cal conditions are favourable. Knowledge of geography is, there- 
fore, helpful to commerce. Then, commercial geography is 
helpful to commerce. In commerce, natural resources, source of 
power, population, land, etc. play vital role, All these factors are 
studied under Geography. 


Commercial Geography gets a lot of help from Com- 
merce.—Several factors of study are provided by Commerce. 
Here the relationship is mutual. 


Commerce and Political Science.—Political Science pro- 
vides us the knowledge about the governments and their working. 
Tt also provides us. the knowledge about political systems. 
Commerce has to take into account the political conditions, Tt is 
not possible for a businessman to establish a factory in a country 
that believes in social ownership of the means of production. , In 
such a country the ownership will immediately be taken over 
by the government. On the other hand, if political conditions do 
not favour, it is not possible to conduct commerce smoothly. "The 
knowledge of political science is, therefore, helpful here also. 


On the other hand, it is possible to know the type of commerce 
that can flourish in a particular political system or a type of 
government. 

Commerce and History.— The knowledge of History is 
helpful in the field of commerce, İt is the story of the develop- 


‘against the defaulters in payments, Certain o 
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hand, commerce also provides subject matter to the History. The 
History of scarcity, development of mo: 
activities can be found out only thr 
history. 


Commerce and Psychology.— Psychology is the science of 
the human mind. Tt provides us vvith the knowledge through 
which we can influence the human mind. In commerce, the 
knowledge of Psychology is very useful. The object of commerce 
is to influence the individuals. Individuals can be influenced only 
if their psychology is touched. In big commercial concerns there 
are psychologists who make researches in order to facilitate the 
working of the concerns. 


In advertisement Psychology plays an important part. Ifa 
particular advertisement touches upon a psychology, it is likely 
to influence the person more. Through advertisement the sale 


of the goods is pushed, It can be successfully done by playing 
upon the human psychology. 


With the growth in the field of the knowled 
a special branch devoted to commerce is coming 
be termed as Commercial Psychology or the 
Commerce, 


ge of Psychology, 
up. This ma 
Psychology of 


Commerce and Law.—Commerce has to take a lot of help 
from Law. While dealing with men, business concerns have to 
realise payments and Sometimes legal action has to be taken 

ther problems and 
difficulties have also to be solved on the basis of the knowledge of 
as bearing on law. It is, therefore, 


draw upon law. A new branch of law 
ida as Commercial Law is coming up. It is developing every 
ay. 


In short, it may be said that commerce has a relationship with 
different social sciences as well. 


Corelation of commerce With its different branches,— 
Oday society believes in specialization, Different branches of 
commerce have, therefore, grown up and assumed importance. 
Each branch or department of commerce deals with one parti- 
cular „aspect of commerce, such as business method, commercial 
Statistics, business administration, accountancy and book keeping, 
anking etc, The relationship between these branches is natural 
and reciprocal, Each branch Contributes its share to the wider 
Phase of commerce, On the other hand, the wide field of 


dq 
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commerce contributes its own share to these different branches. 
Here, in fact, the relationship is like that of the partners. Know- 
ledge of one helps the other. 


POINTS FOR REVISION 


1. This is an age of corelation, Corelation is to be found 
not only in education, but in life as well. 

2. Commerce, which has a bearing on different branches of 
knowledge as wellaslife, cannot be taught in isolation. It has 
to be taught in corelation with other branches of knowledge as 
well as life. 


3. Commerce has corelation with the following :— 
(a) Life. 
(b) Different branches of knowledge. 
(c) Different branches or departments of its own self. 


4. Commerce has relationship with natural sciences, such as 
Physics, Chemistry etc. 


5. It has deeper relations with Mathematics and Statistics. 
The relationship is reciprocal. 


6. Several theories of Economics find their practical working 
in commerce, On the other hand, commerce also provides data 
to Economics. 

7. Geographical conditions help commerce and its growth. 

8. History provides knowledge about the development of 
commerce and its different branches. Through certain institu- 
tions of commerce, it is possible to develop the theory about 
society and its different aspects. 

9. Commerce has a close relationship with Political Science 
and Psychology. Through Political Science, it is possible to know 
the political conditions under which a particular commercial 
activity may develop. The knowledge of psychology helps the 
development of commerce and the sale of goods. 

10. Through the knowledge of human psychology, it is 
possible to make them purchase certain things. 


1l. Law is also helpful in different commercial activities. 


12. Different departments or branches of commerce are 
ER inter-related. They are, in fact, helpful to each other, 


13. In short, it may be said that commerce has the corelation 


with life as well as different branches of knowledge. 
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¿L 3. Matching type test.—In this type of objective: test, 
“students. are given two lists, one containing the questions and 
"the. other one containing the answers, The students are asked to 


,Put the correct names or answers against the questions. Given 
pa is an example of the same :— 


Lucknow , Muslin. 
Bombay Chicken, 
Calcutta Brassware; 
Agra Cotton clothes, 
Jamshedpur Jute mills, 
Baroda Marble work; 
Meerut Iron and steel; 
Moradabad Cotton. 

Dacca Scissors. 


4. Completion test, —In this type of test, the students are 
given certain sentences with certain places black. They are 
"asked to fill in these blanks. Given below is an example :— 

Direction —Complete the following statement :— 
© 41) The theory about population was prepounded by 

(2) When there is depression in the market, there is, 

Aspects of evaluation in the teachin, 
subject of Commerce has two aspects :— 
270317: (a) Theoretical, 

(5) Practical, 


The evaluation of the theoretical knowledge of the subject of 
ommerce may be done with the help of the essay type of test or 


Objective type of test. In fact, it would be better if both these 
types of tests are used in combination, 


g of Commerce, The 


Requisites 9f a dependable System of examination. No 
mination system, whether essay type of examination or objec- 
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five type ofexamination, can be called effective and successful 
unless it possesses the following qualities :— onın 

(1) Obiectivity. 

(2) Validity. 

(3) Reliability. 

(4) Simple to mark. 

(5) Basy to use. mbi 8 

.Objectivity.—It means that the answer should display "die 
knowledge of the subject and not only the display of the expres- 
sion. The examination should be such that any teacher would 
award the same marks. ale 

Validity.—This quality requires that the examination should 
help the examiner to have correct idea about the valid knowledge 
of the students, Ifa teacher wants to know about the knowledge 
of Indian system of Book Keeping, the examination system should 
be able to do it. 

Reliability.—The questions or the tests should be reliable and 
dependable. In other words, it would mean that the examinee 
would secure the same number of marks whether the papers are 
examined by A or B. 

Simple to mark.—The marking of the questions should not 
take very long. 

Easy to use.—The examination should be such that any 
teacher should have the knowledge about its use. 


If these qualities are fulfilled by the objective type of tests, 


they are good. 
POINTS FOR REVISION 


1. Examination or evaluation is an integral part of education, 
It helps the students to revise their lessons and the teacher to have 
an idea about the achievement of the educands. 

2. The teaching of Commerce cannot be successfully done 
without the use of the examination system or technique of evalua- 
tion. 
3. The present system of examination, š. e., the essay type of 
examination, has the defects of being subjective and encouraging 
the students to cram things. 

In this system of , examination, the element of chance and 
the method of expression sometimes plays an important part and 
the objective knowledge is not tested. 

4, In order to do away with the defects of the essay type of 
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examination, new type of tests or objective type of tests have been 
introduced. "They are of the following types :— 


(a) True and false test, 
< ` (5) Multiple choice test, 
(c) Matching type test. 
(d) Completion type of test. 


5. Inthe teaching of Commerce, objective type of tests can 
be quite helpful. 


6. In fact, it would be better if in the evaluation of the 
knowledge of Commerce, the new type of tests and essay type of 
tests are used in combination; A synthesis of both these types of 
tests can be quite effective, 


7. Practical examination has to form an integral part of the 
teaching of Commerce, This practical examination may be 
conducted in the institution or in the Commercial organisations. 


8. A successful and dependable examination system must 
possess the following requisites :— 


(a) Objectivity. 
(6) Validity. 

(6) Reliability. 

(d) Simple to mark, 
(e) Easy to use, 


) 
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CHAPTER IX 
TEACHING OF COMMERGE AND LESSON PLAN 


Q. Describe briefly the requisites of a good lesson plan 
and also give an example ? 


Ans. Lesson plan and its importance.—Every pupil 
teacher in every training institution has to prepare a lesson plan 
before he or she is allowed to enter the class room to do the prac- 
tice teaching. Lesson plan is nothing but the preparation for 
teaching Teachers when they enter the actual profession may not 
prepare a lesson plan every day in the form they have been doing 
it while they were students of the training college, but they have to 
give programme. This preparation is nothing but the lesson plan. 


Requisites of a lesson plan.—A lesson plan is based on the 
following requisites :— 


(a) The knowledge acquired by the students or their 
previous knowledge. 


(b) The direction to which the students have to be carried 
or the aims. 


(c) Subject of the new lesson or the object. 
(d) Statement of the experiences of the teaching. 


(e) Presentation and organisation of the method of impar- 
ting knowledge. 


Five steps of Herbert and the lesson plan.—Lesson plan 
is actually based on the. four steps that were later on made five, 
Four steps Were originally enunciated by Herbert, the famous 
idealist educationist and the fifth one was added toit by his 
disciple, Ziller. Given below are the following steps :— 


(1) Introduction. 
(2) Presentation. 
(3) Association. 

(4) System. 

(5) Method. 


ih UM T p 
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Given below is a proforma of a lesson plan :— 
PROFORMA OF THE LESSON PLAN 


Lesson Plan No. 
Date. 


Class. , 
Subject. Period. 
Tobic. Time or duration, 
Name of the Institution. Average age. 


Name of the Pupil Teacher, 


conomics is to achiev 
of Economics, These 


(3) To bring home to the students the practical importance of 
Economics, 


(4) To acquaint the students with the vario 
the State to 


; us steps taken by 
establish a welfare State, 


(5) To develop the power of thinking, reasoning, and know- 
ledge of the Students so shat they may be able to know perfectly 
about Production, Cons 


2 0 umption, Exchange, Distribution, etc., and 
their variouş Problems and working 


(6) To develop the quality of broad-mindedness in the ni 
80 that the may understand the problems of other countries an 
have Sympathy with those problems, 


(7) To equi the st 
Of the co ae 


-5 
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(10) To develop the power of review and criticial appreciation 
of various economic problems in the students. 


, Specific aims and objectives.—These aims and objectives are 
directly based on the topic. They should be presented in simple 
and concise form, 


Teaching aids.—We already know about these aids. They 
are for making the teaching effective and interesting. They should 
be used judiciously and in order to meet the requirements of the 
topic. As far as possible, the teaching aids should be cheap and 
have a direct bearing upon the topic. "They should not be repeated 
in every lesson. They may include the folloving :— 

(1) Text Books. 
(2) Charts. 

(3) Maps. 

(4) Records. 


Knowledge assumed or previous knowledge.—This is the 
base of the presentation of subject-matter. “he teacher should 
act very cautiously in using it. It is on this foundation that the 
teaching of the whole lesson is conducted. 


Introduction.—It is at this stage that the teaching of the 
lesson starts, Its main aims are the following :— 


(1) To test the knowledge assumed of the students, 


(2) To prepare an effective atmosphere for the acquisition 
of the new knowledge. 


(3) To prepare the students to acquire the new knowledge. 


"There are set rules about the introduction as follows :— 
(1) It may either be in the form of certain questions, or 


(2) A teacher may display some picture, chart or 
iagram, or 


(3) The teacher may begin by narrating a story. 


In doing all these things, he should keep in mind the psychology 
ofthe students. He should Y also see toit thata psychological 
system is established in the minds of the students. One step of the 
introduction should form an integral part of the other step. 
Introduction should start on the basis of the knowledge assumed or 
the previous knowledge of the students. 


It should always be borne in mind that the introduction may 
not become too long. 


Statement of the objectives.—After the introduction, the 
teacher states clearly the specific objectives of the lesson, "These 
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objectives should be stated in a simple language and short manner. 
"These objectives should aim at developing the feeling of “VVe” in 
the students, 


Presentation.—It is here that the new lesson is presented. As 
and when possible, an attempt should be made to co-relate the 
knowledge of this lesson with the knowledge of other subjects, The 
pupil teacher should try to apply the appropriate method for the 
teaching of the topic. İt is at this stage that the teaching aids are 
employed. 


Black-board Summary.—An attempt should be made to 
divide the lesson into certain convenient units. At the end of one 
unit or lesson, important elements should be put down in the form 
of black-board summary. 


It is also possible to put. down the questions meant for recapi- 
tulation in the form of black-board summary. 


It is also possible to go on developing the black-board summary 
along with the development of the lesson. 


Precaution.—Students should not be allowed to note down 
the black-board summary while the teaching is going on. They 
should be allowed to do so only at the end of the lesson. 


Recapitulation.—The main aim of this step is to test thë 
knowledge acquired by the students. It is at this stage of the teach- 


ing that the teacher is also able to test his own working. It should 
not take very long time. 


Home Work.—At the end of the lesson, the students may be 
given some home work. This home work should be given in 


accordance with the age and psychological requirements of the 
students. 


Home task should be given in order to test the knowledge 
acquired by the students. 


It should also aim at developing the habit of self-study in the 
students, 


While giving home task, the interest, the individual differences, 
and the conditions of the students should also be kept in mind. 


"The teacher should examine the home work regularly. 


Lesson Plan 


(Question- Answer Method) 
Date 11-11-1967 Class Ss 
Subject Commerce Period At 


> 


£= 


- 
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Toğic . . Commercial Econo- Time or f 

mics duration .. 40 minutes 
Name of the Government Inter T 
institution College, Bahraich Average age .. 16 years 


Name of the pupil teacher.—Amreendra Kumar Vaish, 


, General aims.—(1) To acquaint the students with the general 
principles of Commercial Economics. i 


(2) To explain to the students the importance of the Commer- 
cial Economics in the material life. 


(3) To develop the economic feeling of the students and to 
make them understand the utility of the production or the produc- 
tion utility. / 

(4) To activise and. awaken the practical knovvledge of the 
students. 


(5) To acquaint the students with the economic structure of the 
world. 


(6) To acquaint the students with the ways and means of self- 
reliance. 


Specific aims.—(1) To explain the practical utility of the 
Commercial Economics. - 


(2) To explain to the students the important place of Com- 
mercial Economics in the trade and industry. 


(Method — Question- Answer) 


Previous knovvledge.—The students on the basis of their pre- 
vious knowledge or knowledge assumed, know that it is necessary 
to have wealth to complete any task of production, Money is also 
needed for other functions. Itis also necessary to have money 
for other works and functions, 


Note,—This can be ascertained with the help of the following 
questions :— 

(1) What is needed for purchasing a thing? (Money, rupees 
change, etc.) A 


(2) For what the things are purchased? (For consumption), 


(3) Why do they incur several expenditures in order t 
the mill? (In order to achieve gain or profit). i ias 


(4) For what purpose do the mill-owners purchase su; 


(To produce sugar). arcane 
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(5) What thing is needed most for producing a thing or com- 
modity? (Capital). 


Teaching aids.—(1) General things of the class, 
(2) A few pictures, diagrams and sketches, 


(3) Certain figures or data or statistics of some trade. 
ginary). 


Introduction.—This may be carried out with the help of the 
following questions :— 


(Ima- 


(1) What Steps are taken in order to produce grain for food ? 
(Agriculture) 

(2) What do those persons do in order to procure foodgrains 
Who do not take to agriculture? (By purchasing). š 

(8) Sohan Lal wants to establish a factory. What is the thing 
that he shall need most ? (Money, capital). 

(4) What a rich or a vvealthy person is generally called? 
(Capitalist). 

(5) What is the wealth investment in the industry called ? 
(Capital). 

Statement of aims,—Tod 
Importance of Capital in the 
arranged in order to run an indus 


ay we shall study about ‘The 
Industry. How the capital is 


try? How is it managed and 
arranged ? 
Presentation, —Tt may be done with the help of the following 
questions :— 
(1) What 


are the causes of spending the money? (Fulfilling 
of the wants), 


(2) What are the various kinds of needs and wants ? (Personal, 


Concerning business, collective or social etc.). 


(3) What are the various Organs or constituents of an 
industry ? (Land, Capital, Labour, Management and Enterprise). 


(4) How does an industrialist secure land ? (He purchases the 
land by Paying money to the landlord). 


(5) What are the various 
for runni 


(6) 


an How does he get workmen or labourers 
and salaries in form of money or wealth). 


elements that have to be collected 
ng a business ? (Machines, building, etc.). 


How does he procure all these things ? (By purchasing). 


? (By paying wages 


4 
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ager, clerk, accoun- 


(8) How does an industrialist secure Man 
rm. of 


tant and other workers? (By paying them salaries in fo 
money). 
(9) How does he secure raw material? (By purchasing it). 


i ( non manage export, import, transition of raw 
"ek e finished goods ? (By railway, truck, bullock-cart, 
and such other means of transport and communication). 

(11) How does he secure these means? B di 
he secures all these means). Sii dr npe du 
. (12) Tn other words, what does he do in order to accomplish: his 
spt (He də ə money in order to meet his requirements 

nd procure things). 

(13) Why does the 
(In order to earn pro 

(14) Who secures the entire profit earned through trade and 
business? (İndustrialist). 

(15) What the labourers and other employees get ? (Money in 
form of wages and salaries). 

(16) If in spite of efforts there is loss in the business, who suffers 
the fossil s is the industrialist who has to suffer the loss and 
the damage). 

(17) What name is given in Economics to this capacity to bi 
and suffer the loss and earn the profit ? (Edtéspriso): A 


18) VVhat is the thing needed by the industrialist at 
place ? (Capital). at every 
19) VVhat are the means of procuring and securing all t 
P needed for the business? (Capital). 8 he 


industrialist spend money in so many ways ? 
fits by running industry). 


Statement of the teacher.—Thus we have seen that in order 
to run an industry, land, machinery, capital, labour, management 
etc. are needed. It 3s the capital through which the various consti- 
tuents of the industry OT trade, such as labourers, paid clerks, 

cured. Enterprise is also needed for he 


managers, etc. are secur — - 
trade. It is this power which gives the trader the capacity to suffer 
the loss and damages. 


hese things are secured with the help of capital, 


Capital.—(1) Where does the 
hat he uses as a capital ? í 


All t 


d Importance of 


Sources an h 
e all this money t 


industrialist secur 
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(He sells out the shares of the industry and thus makes others 
partners in the business. He also borrows from the bank and 
sometimes from the Government) 


(2) What do the share-holders gain ? 


(At the end of the year, the 
to their capital investment. 
Sheet of the Industry). 


y get the dividends in proportion 
They are also shown the Balance 


(3) On what conditions do the bank advances loans ? 


(There is a fixed rate of interest at which the banks advance 


loan and as a security they deposit the raw material with them. 
When the material is sold they clear out the account), 


(4) What does the Government get? 


Government get the interest 


and after a stipulated period they 
get back their loan and also get 


some money by way of taxes). 
(5) What is the position in small industries ? 

(The proprietor makes arrangement of the capital according to 
his convenience), 


(6) Can any business run without capital ? 
(No. For every business capital is needed). 
(7) What are the types of capital in an industry ? 
(Two types, permanent and dynamic) ? 


(8) What is meant by stable or permanent capital ? 


(Permanent capital includes all th 


purchased once and which continu 
long time). 


ose things that have been 
e to give service for a pretty 


(9) What is meant by dynamic or floating capital ? 
(Itis with the hel 


P ,of the dynamic capital or floatin capital 
that day-to-day expenses are met). E Mni: 


(10) Explain the dynamic Capital with the help of certain 
examples, 


(The wages of the labourers, the salaries of the employees, the 
Cost of raw material, and such 


A š Other expenses are incurred out of 
€ dynamic capital, 


in a statement of the teacher.—Thuş vve have seen that for every 
ustry the capital is the most important requirement. Without 


ect €. 
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capital no industry can be run. : Almost all the elements of indus- 
try are run by the power ofthe capital. Things connected with 
land, the labour—mental as well as physical, management, enter- 
prise, etc., ‘Are all procured and secured by capital. Therefore 
capital occupies a very: important place:in the industry. i 


Li: Black-board: Summary:—On the black-board, the following 
chart may be drawn to depict the requirements of an industry :— 


nov o) , Industry 
tebat giya P! | A3 
ie peel | Firona 
"Land Capital Labour Organi- Enter- 
| 1 l | sation or prise 
| Har əə | | Manage İ 
Place Ma- Per- Dyna- Men- Physi- ment İ 
or chi- ma- mic tal cal | 
1oca- nery nent or İ 
tion etc. floating | | | 
Manage- Running Capacity 
ment to under- 
go profits 
and losses, 
Land .. Location, machine, etc. 


.. Permanent or static. 
.. Machinery and such other things that 
remain active for a long time. 


. Cost of the raw material, wages, timely 
expenditure of the things manufac- 


Capital 
Land 


Dynamic or floating 


tured. 
Labour 
Mental . That labour which is done by mind. 
ical .. Those persons who carry out manual 
Physa labour such as fitter, mistry, work- 
men etc, 
Organisation 
Management .. Manager, Accountant, etc, 
Working or running .. Job ofthe Directors. 
Enterprise .. Capacity to undergo and incur loss and 


earn profit. 


Recapitulation.—lt may be carried out with the help of the 


following.questions dm 
"ny ‘What business is carried on ? 


vs 
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(2) What are the various agencies that help the running of an 
industry or business ? : 


(3), Give out the 


importance of capital in industry ? 


(4) What are the various types of capital? 


(5) What is the difference between the static or permanent and 
dynamic or floating capital ? 


Home task.— 
essay on the impor 


determine the import. 


(1) The students may be asked to write a short 
tance of capital in a production industry, 

(2) The students ma 
tance of land, capital, 


y be asked to bring out clearly the impor- 
labour, organisation, and enterprise, and 
ance of the capital in these things. 
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